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Marketing Mix Factors (7Ps) Affecting the Purchase Intention of Electrical

Appliances Consumers in Hat Yai District, Songkhla Provincein.

Pornpan Sriprasert’
ABSTRACT

The objective of this research was to study the marketing mix factors (7Ps) affecting
the purchase intention of electrical appliance consumers in Hat Yai District, Songkhla Province.
The sample consisted of 400 consumers in Hat Yai District. The research instrument was a
questionnaire, which underwent a pilot test and demonstrated Cronbach’s alpha coefficients
greater than 0.7 across all dimensions. Data were collected via the Line application and email.
The statistics used for data analysis included the t-test, One-way ANOVA, and Multiple
Regression Analysis. The results revealed that the majority of the sample were female, aged
between 41-50 years. Hypothesis testing indicated that personal factors—including gender,
marital status, income, occupation, and educational level—did not significantly affect purchase
intention. However, age was found to significantly influence purchase intention at the 0.05 level.

Regarding the marketing mix (7Ps), the results showed that these factors could
collectively predict the purchase intention of electrical appliances by 48.4% (Adjusted R? = .484)
with statistical significance at the 0.05 level. The factors that had a positive influence on
purchase intention were Process (B = .324) and Physical Evidence (B = .221), respectively. In
contrast, Product, Price, Place, Promotion, and People were not found to significantly affect

purchase intention in this study.

Keywords: Marketing mix factors, Purchase intention, Electrical appliances.

! Student, Master of Business Administration, Ramkhamhaeng University

Corresponding Author Email: Saw.Phornphan@gmail.com



[ o @
AT wa wazaadragvastlynd
luiTagdu wiadmsiieIaaldludinaodudiisiugiunddydantsdisedia
v oA dl ) d‘ = dl 1 o AI a a o a
1094031na asnniduiniasdentiodwinanuazain indsz@ntanlunsduiiv
a 1 L s a v AI &/ k% v
Aanswds 9 wazonzaugmnndialw@ilin enudanimanalulad lasawie
WaluladfevanasIsuusansss SINALANAAN AHLATDIbT IWANTAINNRAINARLNI b3k
FuquaNtd JUUUY LazuIAnTIN TIFINAlAEN1IEANATNITUTITUNINT AN TUY
AI &/ v o [ v L > aaAa Qq: %
Ba9u fsznaunistsdndudaswamdnaniwlunaiof niduqmnin 3181 N3
UIMIRRINITVNY WALNNTRTNANNUANAIITDINAAN RN LNEADURKEIANNABINTITVD
AuslnanilfsuudaslduazaianaldidIoumansudsduanidibu (Kotler & Keller,
2016; Solomon, 2018)
§unamalng Jandasira lugiuzguinaamaassgiawazmidfddyves
mald fansuclasiaiamaassgfandudauuaziiniesdivesssiadidanadng
1 d'l oq: v v aq: a [ 6 1 Y Y A = A A
daiites niluztununihiuuuuanduuaztasniseanlai sanalduilnadnadand
J o Aaa Aa 1 & A‘i/ =S 1 Vo [ 1A (23 Aa [ 6
nannatpandu TasofifidninadeainuasladeislilddnaagifNoidindanmei
LY 1h LL@is‘]’amams;u"[ﬂﬁoﬂaﬁ'ﬂﬁmﬁm FRININITIATINUNY NITRILFINNITARG
v A s n& 5| o 0/ 1
UARINT NIzUIUMIMLINT uazansaenanenn saduasddzneuddnvasdin
UIzRUNINNITIARIAUINTT (Marketing Mix: 7Ps) (Kotler & Armstrong, 2018; Lovelock &
Wirtz, 2016)
ﬁ]’maﬂnzﬂ’mlﬂiw”mm:nﬁl,ﬂﬁﬂmmqu@mm;jfu%“[nﬂashamm%a
t7 =S o < (2 ) v [ Adn a ] Oq; 2!’ 1 =
Aisznaunsdsdududasianudilafadondaninadannuaslagastnduszuy
Lﬁ'alﬁﬂuummalumiﬁmu@ﬂaq‘nﬁmammm@lﬁaa@m\i”aaﬁ'ummﬁadmwao
UREUSI RV ETRCEPEN ANTANENT T EIBUTEFUNIINITARNANFINAGEAINNAILATE
A o & A o Y o 2 a o o A
naanmaiaIadlt Wi ludunanialng Smiassuan Jelnnudagedieds laswus
nmsdnsazslilszneunsmansanawInagninduszaniaw iiadaanuaunin
Tunsuaavn LLazﬁhLa'%wmilﬁui@madgsﬁﬂmzmma (Ajzen, 1991; Kotler & Keller,
2016)
%) 4 a o
anszasAa9n1TIvY
1. tNanazaudniwazasladuduyaan (WWa a1y anrunw Mold a1Tw uaz
[ = Aa & -:? a o 6 A v A o
szaun1sfne) Nfdearnuaslidenfadimeiiaiaaltinivasduilnalunasiine
WA WY JIRIAFIVA
2. LNBALATTHBNTNALRITIFUFEIULTEFUNIINITAANG (7Ps) NEINAFA DAY

ashdenianmsiiaiedltinivesguilnaluadunamalng Janiassan



ANNAFIBNITIVY
a P @ A ' v Aa A ' & & a o [
sundzIu 1 Tadpduyaaafiuandrnudaninadeanuailaoniaime

w3aslg Wihuasduilnaludunemalng Saniassam

guN@gIun 2 Jadpaiudszauniinisasna (7Ps) idniwadaauasladge
nAaAmriiaTasl T Inihvesduilnaludinemalng Janiassvan

2ULVAVDINITIVY

1. 90u1adnlszrnsnldlun1sisuaseil Ae ;juﬂnﬂﬁmﬁﬂagjluéﬁma
malng Ssniasiuar Suaede wiadanuatlaieTonindmafiesadldlni gy diiu
in3esdnen n3esdsuaima Insviad wamiaIesldihmeluasaiseudu 9 Tauswue
qmauﬂﬁmaag@auquaaummﬂugﬁmﬁ'ﬂagll'sl,uv'ﬁ?uﬁa"ﬂmam@’l,my IRIARIVAT AL
Lflugﬁﬁﬂizmmmiﬁaﬁmwmfﬂa%awﬁm"’mﬁm%‘aﬂﬂﬂﬁw

2. YaLLUATHLIa N ﬂ’]ﬁéﬁ'ﬂﬂ%ﬁ&jqﬁnmﬁaéfyd’mﬂimmwmmm@ (7Ps)
B9U32N0URIY SIUNAAS I (Product) @1%3107 (Price) §1%TEaINI9NIIsasInINY
(Place) d1UN1TFILAEINNITANNA (Promotion) A1UUAAR (People) A1%NTZUIUNIT
(Process) LAZ@TWANHIMEN1IN18AINW (Physical Evidence) Adsnadaniuaslede

Nﬁ@ﬁ'ﬁ%ﬁﬂﬂ%ﬂﬂﬂﬂﬂmadrﬂ”u’ﬂm

v v
=) o

3pauamuABl Aunnldlunilseaish de snewialng Sswiassuan

4.Eﬁ%ﬂﬁ’]ﬂu@izﬂu’]ﬂ’]luﬂﬁi(ﬁ’]Lﬁuﬂ’]i%‘ﬂy{l mumﬁam;mm W.¢. 2568 ﬁuaau

TWIAN W.A. 2568 TIUIZHZLIAN 3 LAah



NIBULWKIAAVBINITIVEY

INNIANBIUAETIUTINTOYAHIUNITNUNIUITIRNTTY LONATT 6171 LAY
NwIsafiAgTo ;d”’iﬁ'ﬂ"l@'fﬁ'mu@mauLLmﬁm%’m%’umiﬁﬂmﬁaﬁ'ﬂﬁmwa@iamﬁmfﬂa
Fondanmafinsaslf i lusunemalng saniassan lapyrsnnsuwifaddny 2
9% Aa a2udI8852 (Independent Variables): 338814 UaUNI19NITAIIALINT
(Marketing Mix: 7Ps) #8198 9un2fa2a9 Booms & Bitner (1981) Usznauaay e u
NRAADAHN AI%INAT AUTBINNTIATIRUNY AIWANITFILFINNIARA FHYARINT %
NTTUIHMT UATAUENHILNINENN UazaaLlsann (Dependent Variable): anuasla
fa (Purchase Intention) S'i?a5wa§o@ﬁquwﬁwqﬁﬂﬁm’mLLmL (Theory of Planned

va v @

Behavior: TPB) 184 Ajzen (1991) n3# #33udsldvdaduainyaaa ldun twe any

U

FOTUANTN 3’]EJVL(?'T 21T LL&ziz@vﬂﬂ’liﬁﬂ‘]ﬂ"] ﬂJ’]Lﬂ%(ﬁ’]LLﬂiﬁ%l%ﬂ'ﬁ‘ﬂ@]ﬁE]Uﬂ’)’]&lLL@]ﬂ@i’](‘l

v
v e A

YaIANNAIaTaTINGY I@m;ﬂLﬂumamLu’sﬁmn'ﬁ’ﬁmvl@mu

fasaamlszsnsaans
1. AN

2. Nuay

3. UITAUMIAN

4. GAUFDIBAN

5. MUaNTW

6. suneldiadudatfon

1 v a
fadedmdszanmemsaan nagugmfnﬂ
9 ae g Twaaananialval
1. auNanauN(Product) v
VIRIAFIVAN

2. MUII(Price)

3. AUEeINIITATINUIY(Place)

anuaslasandaanmiasaslyliwraas

4. MumMsFuasuMINaIA(Promotion)
5. @myaaIng(People)

6. aunszuIUMs 1T M3 (Process)

7. ﬁgﬁuﬁuﬂ“ﬂmxﬂNmﬁlmW(Physical Evidence)




ao A A %

LHIAR YIZ]E'E] LAaZIIWIENEINYIVDY

] ]
=

wwIAAuaznae)tignuldedInyaAaa

ﬁﬁ]ﬁTﬁJﬁhuqﬂﬂaﬁaLﬂuamﬁﬂwmzmwwmﬁﬁdwa@iawqﬁmmnw%amaa@u’ﬂm
HINIZUIBNNINTN30ANEN (Kotler & Keller, 2016) lagflavdisznaudamnfa

1. AnuzN9LTIININEAT (Demographics): LWA 811 #NTUATWATALATI UAZ
JEAUMIANE BIARALNLINUZANNGBINIINUANAIITY (F5I3704 L&53T UazATA
| 2550)

2. 298N191@31311a (Economic Circumstances): 815Wuaz3y batduaainnue
§11419M3%0 (Purchasing Power) I@ﬂmmﬂuﬁuﬁ’]ﬁﬁﬁmgaasi’mLﬂ'%iad‘Lf'l,WWw

3. ANEMENIIIAINYT (Psychographics): YARNAN LLa:EﬂLLuuﬂ'}wﬁLﬁu%’m

(Lifestyle) MRV aUNUAINTTULAZANNEWLD (AlOS)

uwrAauaEngefiisanulassdmlszaanieninain

Tumsnsiasasl Wi duiuerffanutudantasdasmnsusnis ALt
l¥nsauLmIAa 7Ps (Booms & Bitner, 1981)

1WA (Product): LAUQUNTW NNA1T3 T ussWariTunaaulangnisldomu

2. 1101 (Price): MIIUIANUENA (Perceived Value) LLazﬂaqﬂﬁmsNau"ﬁﬁ:Lﬁa
aadasnaauele

3. F09nIMITasIIng (Place): anuazaInlumagnfsualusnanialng
LAZNIINRUNEIWTDINIS Omni-channel

4.113F4L&3NNTTARNA (Promotion): mﬂif?}amsmmm@ysmnmmﬁiamzé}u
anuailada

5.UAANT (People): mmL%im"mnumaawﬁfmmm'}alsl,umﬂﬁf*ﬁagamamﬂﬁmﬁa
saanuFsslumasadnla

6.N152UIHNT (Process): ANMUTIAGILLTUSTUUVOILEMS NINOULAZHAINS
W18 (Zeithaml et al., 2018)

7. ANBWMENIINIBAN (Physical Evidence): LITENNALRZNNTIAURAITUAINLIID

=2 A A a v
DNANULTANAVDIAINRUAN

a a A o <& &
LL%')ﬂﬂtLazﬂq‘]ﬂ'glﬂﬂ')ﬂﬂﬂ?'\&l@]\‘]i%sﬁa
& & . 2 ) v A = A
ﬂ')’]ll@]\ﬂﬁ]sﬁa (Purchase Intention) By1803 33@]1]@]'37&]1%3\][,@{]0 ﬂ')']l]l,(ﬂllslﬁ] NI
\ a v a Aa A A a o a a A A
ﬂ?ﬂugdwuﬂﬂdﬂjﬂuﬂ@"uadE‘Ll{[.ﬂﬂ‘ﬂ&l@]E]ﬂﬁiLElﬂﬂ‘ﬁﬂﬁ%ﬂ’]‘ﬂiE]Uiﬂ’ﬁlﬂG] 1%@%’]@]@] NI
| [ 6 o o Aa a A o a 2!/ a .
Ll]u;@]’)LL‘]J?WﬂqﬂimaﬁlﬂEyﬂuﬂjzaﬂﬁﬂﬁlwsluﬂqi‘ﬂquﬁlﬂWﬂ@]ﬂiiNﬂ’]jsﬁaaiﬂ (Actual Buylng

Behavior) l@a&14uaingn (Fishbein & Ajzen, 1975) lagalinuasladanud laiiaain



msmﬁﬁ";gmﬁmamuﬁm LL@I'Lf]%Naé’W‘Eﬁ]']ﬂﬂ']iﬂizLﬁuﬁa%laLLﬂzﬂ’]i%’UiﬁdL%/']ﬂ']d

o a

mIamnavedguilng anuailadamusnefunerunnsinaniday asil

2

1.ﬂqmﬁwqaﬂﬁ&lmmmu (Theory of Planned Behavior: TPB): w84 Ajzen
(1991) afunahanuasladegnimualasasdisznay 3 Uizns laun

1.1 NABAAGaNOANTIN (Attitude toward the Behavior): mmjﬁnlm%m’m%%
AUABN1TTOLATR b INRULTUAL

1.2 MIASEAUNGNEN984 (Subjective Norm): BnFwainnyaaataudninie
UIMAPUNIRInNNaINadan1Taagula

1.3 mi%"i_lfm’]&Jmmiﬂlumimquwqaﬂim (Perceived Behavioral Control):
myuiisanuniauduaduinenyu 15u TelanIamadnfsunasdnniing

2. LLWJﬁ@mi{Uj@mﬂ"] (Perceived Value Concept): 989 Zeithaml (1988) 3211

& & a & A o oa o a A . " ea) o
anuashideazfaduilofuilnanmalSoufisuszning "wadszlominldsy
(Benefits) fil "&sfdiaaiell" (Sacrifices) 1iu MAMIaaT winnsiuiameavetlu
. . N Lo X 4 ¥ N

TeaUg azdanaliauailadaiingeiuanaldae

3. anuNenalauazanulTety (Satisfaction and Trust): luuSunvaIFuand

v =) Q ] dl Qq: dq, Qs v a =Y

MAFINATFBINILIMIMAINIIseaaIaslt N anwatladedaldiuantnaan

ANNLTBIIADINATIIRYBINUTZNALNNT UATMITAAANULFLINNMIILFHIBNTZLIUMNT

(Process) WAz aNWHENIINIEAIN (Physical Evidence) NvLTaia

ao A 4 kg
JIWRVANENAIYBI

nnmInumunwisslulszing wudadunudmagfithangnsinuasundgiu

o

J

De

ANEIATYDY 7Ps: MWITBVY FNTIY (2561) LAz AINT (2562) Buduintladn
v a o 6 Aa A 1 & dqll d'l
duHAafud e uazyaanT danwagigadaanuailadaiaiasldinin

ANTWAVBILINITURLATWANBDL: TWNEA (2563) waz UImn (2565) wuin
ATTUIRNNTIAUIAITUAzZA NI T e av e i astwiduilatsinganasienlnu
LANAI AR

anuiiisvasfadusuyans: 1WITBved Udian (2562) uaz Wusnsol (2563)
A9 o & @ v . a a Y \ & & A
FIAuITaiu twe a1y wazyeld WSulinakesas deadiuasladge ifasain

waluladnaiduisdnduinugin waemidszuuiaudrssilvdadnasungldaas



A5a RN

ﬂs:mﬂSLLazmjw‘VaaﬂN

1. U313

Uszrnsnltlumsdnsasot de Juslnanerdvagluadinemalng diwia
souan uaztaadUszaunmsailunistandanmanaiesldlninanudiniasiun
$msineluiuiieanana

2.ﬂ’15ﬁwu@1°uumﬂ§§m°f’sasm

Lﬁadﬁnﬂ"lajmmimzqﬁ‘hmuﬂi:mmﬁLLuuau"L@T ;ﬁﬁ‘fﬁiaﬁ’]mmmummjm
dratalanldgaszad Cochran (1977) fszaunnuiiodn 95% uazaaatananliiin

[

A o o ' < . 'Y < X 4 o
5% (e = 0.05) TIFNUIMUUIAAIDEITUGN LA HINAL 385 518 199 tNatlasnuaIN

i
ARNALARDULAZNIFEYWIBYBITBYA (Data Loss) K3 ”ﬂﬁaﬁmu@mm@mjmﬁasinﬁliﬂu
MAAUTaYaaT99 MU 400 718

3.MIMAUATIANI AL
AauldiEmadandatnuuy lianduauiiazidu (Non-probability Sampling)
waal > \ . . A o oA v A A o
lavlg3%n13 quenat19unuazaIn (Convenience Sampling) TadatRanINEUITLnANIT
I 1FUSTN1IRIauRAIANNINRIAIATIRENTaLATaI LT A t aaundnineluae

snamalng wazudlieanusiudolunseauiuusauniy

4N NIAALRANLATAGAAN

= [l

& o oA v A Ada A o ' & A a
41 nsANIIAALRAN: ;dmimmnu‘naﬂlummamcﬂlmy LazLAETarIaialNw

U

a9laazaarnTagla Wiy

4.2 INWNNNIAAAAN: LLuuaaumwﬁﬁ"ﬁagammmymﬂmfﬁaﬂa: 20 KIadNg

'
=}

aauludnsmuzdnduinaan (Straight-lining) talidayafithundezilanuiieass

(Validity) 8984

n—‘-l' -~ dl a o
L3I aN 1T LN15I98

wwIaddlanlalunsisedunuusauniy (Questionnaire) wazialasdaf b luns

A

a v I3 6 I3 A ~ v
Aaudunuuseuniuuuusaunla (Google Form) lwaiasdalunisiiunanataya
e UT98 U998 I uUTZRUNITARIA(7TPS)NFINAREAINNAI AT HA A A N
wn3adlg Wi lwaadunamalng 29niessan lasutsuuusauaaniin 3 s ash

LWULROUDINEIWA 1 Lfluu,uuaaummﬁmﬂ"‘uﬁa;&aﬁ"s"lﬂmaaQ@ammuaaumu

anwuzuUUFaUnNTwaI9318MY (Check — List)



LUURaUDNEIWA 2 Aranuienumsdsziivanuinwdars e ua 1wl szaung

ANIAANA(7Ps) 1Fu1a31302aI8LAIN (Likert Scale) wiidtdu 5 szauday wuadurida
7 ®1anan 35 w18

. = ° A % < A a o e A T
LUURAUDINURIUN 3 mmummn‘umwwmlwawa@mmwmaﬂﬁwﬁ’l L9l

5 32AU UA1DN 319U 4 U0

Q

s

a o A o X o 4 o C °
AYUBILULFAUDNNNRIWNIUNININNINAROUAINNULTBNW (Reliabitity) IG’]SJ‘W]

e

wuugaua N lunanasld (Per -test) ﬁ'uﬁmsmmmauyifﬁ ANABd UAZATIAFALAN

A ﬁ' 1 s ' A Aa o v [ AR
mmmammuamﬂqumamomnﬂi:mmauﬂwqmam«rm:ﬂm gnUUIETININANE 30

'
a va v

°13@] Lﬁaw@aau'jwﬁ'}muLL@ia:ifalmmuaaumummmﬁammﬁms"l@i”mamumﬁ ]

° v A ' & 2 o A <
Arua Mn3ala anvwlssinunarauanuTaswyasnuusauniylasltllsunsunig

Aaa { < ' o A Ao .. ' o
ghAlunIrIANNLTauulasra gL T2 ANToa1(Alpha Coefficient) NA15zALAINY
daN U ILULFALANNNIANGT 0.7 F9die leiuuusauaNdanuiitaiiowaraInnse
o =3 [ 1 > 1 ¥ o [ Al Aa o & ;f A ) o
ildd@nsnunduaradneld dwivuuuseuninflilunsisuaisiiiaiandiwinm

4 Q.; 7Y 1 = A 1 4 Q; 1 e 1 o v
anusadnladviiiy 0.984 Safldnanudaduagluizaugs (nnni 0.7) ahluls

Lﬁuﬁagaﬁ'umjmhazhﬂﬁ

<
msmuswiwﬁaga

1. lumsdufiunmiduairdaszanididolanunudeyannundstoys Ugund

U

. A % i o % % '
(Primary Data) 6114.1Lflwuayaﬁ"l,@mﬂmsl,ﬁwaﬂaiﬂ oleuuuraunnoan lalki1wNAg

e \ A

Google Forms tiasanntdutasnanlinaualasraandsuugauanyladinafaa wasls

9 9

ad v o v A A a & = =) & .dq( a o (3
’]‘ﬁﬂ']il,lﬁﬂﬂLLUUﬁﬂUﬂ’]&IIﬂﬂUEﬂJUiiﬂﬂ‘YlL@uﬂ’]\‘llﬂsﬁa'ﬂiaNﬂ’l"l&l@]\‘ilﬁ]sﬁﬂwﬂ@]ﬂmﬁ'ﬂ

w0309l i lwaasnanialng 9niasswan o sorwnswsnaesaslsind luns

v U

& @ v e ' . . o oA o
Ny GHS a’)’ﬂﬂl“ﬁ’]ﬁﬂ’ﬁqw(ﬂ’lﬂEI’NLL‘]JU?(Z@’JTI (Convenience Sampling) I@Uﬂ@maﬂﬁd(ﬂﬂ‘ﬂ

a

LL‘]J‘]JﬁB‘.Uﬂ’]Nﬁ]’]ﬂ%ﬂ%lﬂﬂﬂﬁz@"mLLﬂZ ﬁ%ﬁlﬁﬂ?ﬁﬂf%ﬂﬁ@l%ﬂ’]ﬁ@] ULLURUNNY

2 o a & o o X
whmAaTeitayaash
a 6 v @ @ [ Y aa A 1 A

1.1 mylenzideysdadudulszmnsmaas ldaidnssnmn fa draud
(Frequency) LazA13n8as (Percentage) luﬂﬁiﬁLﬂiﬂzﬁf‘ﬁaHaﬂﬁ]fﬁ'ﬂﬁmﬂi:mmmam{maa
@ A ) o = a v A 4 oA
HABUULURELNNY T9Usznaueiy 1w ang szaumsne) andw wazeldiafadaifon
A A o ) . @ .
LWaaﬁmUaﬂmmzm'lﬂmaaﬂqwmama

1.2 mﬁmﬁzﬁ%gaﬁaﬁ'ﬂa'mﬂs:aumammm@LLazmm@Tﬂa%a



10

I%aﬁﬁﬂ"]mﬁﬂ (Mean) LLazﬁ’JuLﬁmeuu’]@‘ig’m (Standard Deviation: SD) lunns
3Lﬂ3’1:1§5:@°’ﬂﬂ’;wﬁ@Lﬁumaa;j]”mauLmuaaumuLﬁmﬁuﬂaﬁ'ﬂmuﬂi:aumommm@
(Marketing Mix: 7Ps) Adaniwadeninuasladendasmanaiasldlniluaasne
WIAlA 1RIAEIVRT

1.3 manageusuudgudadpdszaniamaas lagmsnagoudi (ttest) nadi
ﬂ@;mﬁas}’m 2 gyl LAEMTIATIERANNLLTUTINNLAE (One-way ANOVA) ﬂifﬁﬂij;u
gag1eNInnin 2 ﬂéjuLLazmﬂwummeriNﬁ'uashaﬁﬁfm%ﬂﬂ”rumwaﬁaﬁim”u .05 92
nagauANNuanddlaslduiuunaseuanuuandadunugainis Fishers LSD

1.4 manearausuNigwesTasuiulizaumimanedissadaninuaslaga
nianmaiasaaltlWinlusnemalngsimiassaan Tanldaidnsdinmeininanasy

WAk (Multiple Regression Analysis)

NAN13IY

asduanTIve

1. mydanzddayatadsaiuyans wud gaavuvuseumadulngiduinea
wild Aadluiaoaz 59.80 oy 41 - 50 T Aaudluipoaz 37.00 Aaaunwause Aaiidu
sasaz 53.50 dngldiadudaiian Aadusasa: 33.00 SardwdrnlnaiduarTwwini
anrwanisensu daiduiasss 63.50 Jszaunsdnsdiynie daduiounz66.80

a 6 v A L [ Aa A '

2. myleneidayainsnuituswlszauniinsaaia(7pPs) Ianinadannu
09// dq’ a a 6 dl U o ] o o 1 v
ailadandanmaiiaiaald Wi luiaadrinanialng daniasiza wudt dasu

LULFAUDIN HANAALAKIASINUT988I B TeUNIINITAANANAINAGaAINAIlaT 8

'
A

WAaruaiaIadlE Wi Tasnwaw agluszauann (X = 4.47) uazillaRansanudazeu

L v da a A @ @

WU Munldafugiga Aa auuyAIINT (X = 4.50) 709891 laun dutasnie
MIAAUNEY (X = 4.49) FIUANBULNWMEATN (X = 4.49) GUKRANUN (X = 4.47)
FUNNTFILEINAITAAN (X = 4.46) GAIUNTTLIRATIALIANT (X = 4.46) LAZAIULAL
MUINA (X = 4.46) AUR1AL
a 6 o & & a > ¢ A o e %

3. Mz Eauanuadlibanaan a3l Wi Tusnamalwal Sswiaseuan

' @ a a = A o o & A a o e A
Wy gaauuuusauny fenufaiunonuditsanuasladonfaimiiaiasls Wi
ludunamalng dawiassua lasnwmw agluszauann (X = 4.40) uazilaWasamud
o A Pq A a X A LK, Yy YA a v
azenw WU Mulinnuaalanezidendgemsesly ihoauusuaumiviunansan 'l
y v = v A Y Y A o (9 =2 !
Tuemansulnd(X = 4.41) sa9a9an laun minmulinnudesnislfasesls luihsulul

v v

' < = s Y Y dy I = ' = H A o A 1
Vl"luﬁlzuﬂﬂQLLU?H@/?TH?’“HL‘IJH@H@’ULliﬂ(x =4.41) 1/1mummm%mmuzmm@u@ﬂm
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2 v — ' A v
(Word of Mouth) 1% yanalndgauudengedumni(X = 4.41) uazuazmiuiinnuouaneg

[

v Aa ¥ 1 oA o a y — ° o
dadulade wiiheluusudowitauedumnlndieadu(X = 4.38) audau

MINAFDURNNAZIN
a dl o 1 A 1 v Aa a 1 & d‘» a o 6
aunfgini 1 Tadvaruyaaafiuandranuiidninadaniuasladonfanmai
w0309l T AN lwasunawalng 19RIaEIURT LANANINL
a n‘ A 1 v Aa A 1 & dq' a o 6 A
funGigIui 1.1 wanuandinuddninadannuaslabanfanmaiiaiasls v
lwaasnawialvg 29RIOEITAN LANE1IN
Hy: \WWanLane1anuiidndnadennuasladonfanaiiaiadbs i lwuadina
wialng sniassuan liuananan
Hq: iwwanuane1danwildndnadannuasladenionusiiaiadls i lwwasne

WA WY IRIAFIVR UANGIINH
1319 1

URAINTNARDLANWUANANTZRININANLANNAS laTanaanmaias a1t I luasunamalng aniassaa

LW 1% X S.D. t Sig.

BIN 239 4.36 0.56
1.720 .086

iatd 161 4.46 0.55

INA1190 1 HANIIALAIITHAINUULANAIITAIANNAI LI TaNR @A e

4 . Do e . . Zo &
3l T Wi lwuasinanialng 3997108980 SMUNAWLNA WU AUATlTE
a a 1 1 °’ & 1 QII o a a
WA Lag3IWdAN P-value L¥INNL 0.086 &9 ¥INNT1 0.05 HuAD BONIURNNAZIRASN

(Ho) waz Uiasaaa@gnuiad(H,) wuneanui iwanuandinuisninadannuaslade

o o @

a o ¢ A o @ ' ] o ' =
Na@nmmLﬂi@ﬂ%’lﬂﬂﬂw,wmmam@imy WRIARIVAN VL&ILL@]T]@]’](‘IT]% BUWNNUYFINTY

v

1Y
v

aAa { et & 1 & a Qs
mygdanszay 0.05 39 Liduldeusundigrunesls

M1319 2

m'ﬁLm’]:ﬁmuﬂimwmqmsmmofl,ﬂmmﬁmﬁ:ﬁmmnﬂnaﬂwy}@]mtmuﬂﬂa (Enter Multiple Regression Analysis)

Unstandardized Standardized

auils Coefficients Coefficients t P-value
B Std. Error Beta
@i’]ﬂdﬁ 915 .198 4.628 .000*
MUNRAN U X4 -.012 .068 -.011 -.178 .859
AN X, 011 .082 .010 136 .892

UTBING Xy .023 .084 022 276 782
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PUMITRILFINY X, 122 078 17 1.556 120
FULARINT Xs .086 082 .082 1.043 297
PWNTZLIBNTXg 323 .066 324 4.862 .000*
AUANHUSNINILNTNX; 226 .081 221 2.794 .005*

R = .703, R? =.494 , R%adj =.484 , F =54.020 , S.E, = .39833 Sig = .000

* JupdAYNIsnanIzay 0.05

Ada

NATWN 2 HANITIATIERITIVURIBUTERUNIINITARNIANTANTNAFd oA
AvlaTanannmwIiaIedlT Wi lwaasnamalng daniassa lagldafidnmsinzi
mm@ma&l‘wvmMLLuuﬁﬁﬁ’JLLﬂiLﬂ"]ﬁ'\mum (Enter Multiple Regression Analysis) W13 @1
% a Q( - % 1 1 > v & 1 s U
auﬂizammauwufwmm (R) 46117 0.703 waadlWAnINT98a1uLTeauNg

3 [ = [ o 6 uq: d‘i’ a > 6 di [ 1 £%
MIARIANI 7 1% HANMURNABIALANNGI haTanaan maia3ad b IR luszaudantng
9 uazdldn Adjusted R? L¥inA 0.484 nanaaudn Tadsdudszauninisaanans 7
@ &INNTDTINABATUNLANNLLTUTI WY I NAI AT anAa A LA T LT R L e
snamialng Ssniasaan lasasas 48.4 dufiiniadnsasas 51.6 LiANTa98aWN
Tilafnuluassst wonandt Arauasialafauu1aIgIwaasnIsweInsoh (Standard
Error of the Estimate) J61L¥1AL 0.39833 Laad bALAKINAIAINUARIALAROUVBINTT

& v o A& A, ° ~ o o &
Wmmmag‘lmm‘um FIUITIMuUInasianumnuzan w1 llewensaiannw
ﬂq// d}’ a s 6 di d' a ] % a A€ > a
adladanfanmaitasadlTiNNN LananTandIaNlIcANINITnanasYaaanl AR T:
WU Ta2u3971%% 2 @ NUanTwadanIuadladanfanmaitaIadld WR lulue
snanialng WnIeasUs aginsd AN IEfaNnIzan 0.05 laun auanEmENIg
AenW (Physical Evidence) BazenIzUIANIMALIANT (Process) L&A bRLAKIN %N
FOUUTENAUMITINITIAFAINLIARANNIINLATNNG A NUNwaNe azana tuszidou
LAZANIZUIBNITIAUSAIINRZAIN 370157 wazdUIzaNTNIW m:dawaiﬁ;ju‘ﬂmﬁmm
& ¥ P 4 a X
A9 laTaNRa N IMHILATI LT IWRLN NN

luauzNaInUIa T UNEA AN (Product) @1%43101 (Price) S1%TaIN19n1330
3138 (Place) AMUNIEILEINNNIAAIA (Promotion) LazekLUAAS (People) WU 1aidl
dnfwadanuaslaondanmaiiniaslt Ininadredivodaynisadanszay 0.05 49

v & 1 > % 1 1 V& Q o Qs 6 uq: dq’
waasliidnin Tasoasnanlaldiduarudsdranluniswensalanuasladavas
EJ:’U%IﬂﬂsluﬁuﬁﬁﬂmLﬁaﬁﬁnimﬁ'wﬁm‘ﬁLLﬂiﬁu‘luLLum‘imaa Tau&IRNAIININTDE

TugdunuazuuuduuazazuuuinaIgwlaaad
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FUNIIWEN ﬂiﬂﬂ%gﬂ AZLUBA

Y =0.915-0.012 X;+ 0.011 Xo+ 0.023 X5+ 0.122 X,+ 0.086 X5+ 0.226 Xg+ 0.323 X,
RUNNIN mmrﬂugﬂﬂmuummgm
Zy =-0.011 X;+0.010 X,+0.022 X5+0.117 X,+0.082 X5+0.221 X¢+0.324 X,

ANFUNITAL ALY TN

A1AIN (Constant = 0.915): BuNBAMNIN M bTTITBEIRUTTEUNIINITARNG

v v ﬂi

N9 7 @b NILALITaILeY gil"u’ﬂﬂﬂﬁ]:ﬁix@”ﬂﬂ’nm‘“@‘lﬁ]%aNﬁ@ﬁmsﬁm%ﬂﬂwm

\Ja muayj’ﬁ 0.915 Azl

AAnsvasnNUENNIE: * Tasafidnanisuan: Teun dusan (X)eutadnig
MIANAUIEY (X5), IUMITFILEINNTANA (X,), SUUABINT (Xs), NITLIUNT
U5 NN3(Xs LA A USN B AN SN, FIRaN 8NN DIREN HED W X FINE
Iauailada Lﬁugﬁu Tasuifuanaa: leun dundasimat (x,) Seen B idu
AU (-0.012) %mymmdﬂumjm‘ﬁaﬂnﬁ UM URNBAN N UANNFNN WS LU AAN
avsmuiuianuaslade (wdldfissdyneada)

madaswulaseilass amwnszuwmsliusns (Xe) winguilnalazuuu
anuRswalasunszUIuMSANAY 1 Azuun axsInalinuaslado R 0.323
AL LRZATWANHHENIINIBAIN(X;) ‘mﬂ;Eu’ﬂmiﬁmuuummﬁdwa‘lﬁlﬁmé‘ﬂumz

o . Y PR R
NIIMUATWLALDY 1 AZLLY FTRINALAANUAILATALNLYY 0.226 AL

=Y
n1sandIngna

(7
(2

= a o A a ' A ' &
'i]’]ﬂﬂ’li?lﬂﬁ:ﬂ’)"i]ElLiﬂdﬁ'ﬂ’i}Uﬁ?%ﬂiz&ﬂ‘ﬂ’]dﬂ?ﬁ@]ﬂ’]@‘ﬂﬁdNﬂ@lﬂﬂ’)’]ll@]xﬁl'fﬂ‘lia

'
o L ) o

a o [ A o s a va v A <3
Na@anLﬂiaﬂ“ﬁ”LWﬂﬂuawmam@lmy WRIAFIVR anwﬂizmumﬂmm:mm

v

- o X
aAYUTNUNaAIN

Tadgdinyaaanualnaadlagia nan1333uwudn T99FIUYAAN (LW
1y a @ = A ' ' & & a o ¢
oW Nla 1w uazszaumIdnm) ldfianuuandridannuasladaninnmm

d'l [l a o o aAa ¥ @ o ni ! o
in3aalg llihadaliuddyneadd sniudadoduanginuanuuandrsnuluung

%

1 A A a n‘i’
ﬂQSJ I@ﬂmwauaU@miaﬂﬂiwmu

“ a 1 1 { 1 Q
1.1J‘§$Lﬂ%ﬁ']%LWﬁ: ’ﬂ'ﬁﬂwﬂﬂ’]i’lLﬂi’lzﬁﬂ’)’]&lu@m@ﬂd WUINNANULANAINWH

o o o

& & | , @ | @ aad o
ﬂ’J’]&J@]Giﬁ]‘%BVLSJLL@m@H\‘muaEl’]dﬁ%ilﬁ’]ﬂmuﬂﬁdﬁﬂ@]ﬁit(ﬂu 0.05 (P'Value = 0086) 3

v o Ao a A ' o A A & A
aa@ﬂaaﬂﬂﬂ“aﬂqﬁj"ﬂﬂiuLﬁﬂWiimu’]ﬂWU')q LL&JLW?I“II’]EI@]:NW]LQE]EIﬂ’J’]%J@ldsLﬁlslja (446)

o

FINTUNARDS (4.36) LaNKBY WANANINARALNWEDADUIWINANUUANANAINET2 1]

o e a v a

U
WUFEIATY §OAARDINUITWITEVDY Udlan anIlialsa (2562) ﬁi:qdﬂuﬂﬁ]fgu

=
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wn3aslgindhgnuasdududrdnduiugiulunisdrndia mlinninadanadasnisly

a & A [l 1 Lt 1 1 a
mmmﬂaﬂﬁuﬁlmmﬂmaﬂua NN 2Yi!

& v [y Y 2 a A A ' ) & &

2. dszianawiglanaznisidnfeduniza: MmInsule iginadaninuadlade
289NN FOAAREINLNIWITLTDS WITINIDE I3z (2563) NaTUIBINTZULNTT
Hauiz 0% wiansliuTetiuangdasindiunyle (Income Barrier) inl#iu3lna

NNIZAUT o lARIUNTDTN DI RWAN LAY AL U

[ A Aa \ “ A & & ' o
3.1]5&61%61’1%61’1&4: WﬂjqﬂﬂiiﬂﬂﬂuaqﬂqLL@]ﬂ@l’]\?ﬂ%Nﬂ'ﬂ’]N@Nl'ﬂ‘ﬁaLL@]ﬂ@n\Tﬂu

[l =

atnaliinddny lasawznguivhauuazaiiinsauaia (41-50 1) danadnduluns

v dl dl o dl g s 1 1 N dl v e a a
ITLﬂiaﬁlﬂWW’leaa’l%’JElﬂ’J’]?JﬁZ@’JﬂIWY]Wﬂaﬂﬂﬂgﬂﬂ’)’]“ﬁ’ld’ﬁElm/lu FOAANINU NAGNN

o A

WA (2561)

T2 8d U IeauN19IN15Aa1A (7Ps) U NaInNadanINNadladant19l

aad

WOAIAYNIIENANIZAL 0.05 Ao GIUNITZTUIBMNTIALINNT UASAIUINEUENIINILATN

=1 =1 %] tﬂq‘
Tauduaziduaadth

1.4 T1WNILUIBNITINAUINIT (Process): d8ntwagiga (B = 0.324) Lila931n

v

AuilnaldanuddyiuanunaiussdunaumItinIman Nt

2.0WANHIMENIIN8ATN (Physical Evidence): Aoniwasasadan (B = 0.221)

1 '
A

FENOWINRANLIAR AN WD Ta DN T um:{fummﬁ'ﬂaﬁ AUAAFWLATD

a % I3 1 1da A ' <& ¥ ' @ o Qs

3.amHannm (Product): wuin lifidnswadaanuailadaatnelivedmean uas
V@ a &% A A ] 4 §

fienaudszantnsnanasiduay (B = -0.012) Ssaddnewnalein thasaniaiaslsinn
\JuFud1310331% (Standardized Products) Hu3lnadsnasitguaiwidudaninnuusud

(2 a 1 v P 6 o A o % a L% o A
dasdagudy muAuWaidundudauinly (Over-featured) anainsnnnuriiazasnig
IFnugennnniadtizeinmgs dawalwideidanuduiuifaneasinudhuiuaany

& A & o
adladalantiay

4.071%3101 (Price): liwudniwastraliveday hasannszaunailuaaiad

Ay NALALINWLAZ NI T UUNaUEN T2 BaaANEaw I aTIa0

o o A

5.0 M#TIN1IN1TIAINKNY (Place): linuanTwaatrelinadan hasann

o

£

Huslnalumalwgidndeudlade viedshilsiasaaadunan

2
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'
o o A

6.1y AAINT (People): linudnTwaadlivudiay asnnguilnagaln

[

ﬁﬂmiayaaauvlaﬁmﬁhmﬁw UNUINWNINWI LT WA LINITEIWILAMNUFZAINAY

PUADU

%

7.0T1%WNITAILEINNITAAIA (Promotion): LNANLAREANMUEIAUIZHI e bub

v U

- o

luaaviwwud lifideddny esanduiisidinszquizozau udaiuasladagn

TunfanmsaNuTadnlwuINMILaznMwanwaluandus A

o o

AanlunIaaaulalien waliaNufmALALLINNTRIDMNANHILIUAININATT

c?{' 1 c.i =3 v v 1 a s €Adld 6 o L% v a
wanandt aniduauidndeserassroninfanunindwsnsusugauiiuly (Over-
engineered) maaﬁ"nmwﬁ'\naﬁaam’mzjamﬂ’Lums’L‘*ﬁmu%%amﬂﬁga%’ﬂuﬂuamﬂ@
o v = U a = aAa oyl 1 U v Q?: g v AI &/ é
lithdsdugunwnianmiludalaldgionszduanuailagaldiduimanaly o
o ) A & @ & o A \ & & @ A
FOAANBINU FWITANT AUNTAT (2563) mla\‘mm’]mﬂwa‘lmw:mn:gﬂmuLﬂaau

muaNuTaNlnuINTLsz AN BalaswA LT uwdaTy

VLAND UL

U o s U = Q 1

dardawaunzlnnisninanisd9eldly annanisdnen TatugInlszaunig

al' 1 1 ﬂq// d? Aa [ 6 Ai o > [ ua o
miamnafsinadannuailafarianusiiadadld i lusunamalng daniassun §Ide
I auatuaih

(1) mmmm‘"ummgﬁum:mumﬂﬁu?ms (Service Process Optimization)
iasnnidudadoniidninadaanuaslafogege fusznauntsniseine "nasguana
37aL57" (Service SLA) 1% M33uYsznunsIaasnasfnasntoluy 24-48 Talug Walwn

a

FLUURAANRDIULRAINITVILNIWTAINIIAING LT TTULIILAAWEIW SMS K38 Line

'
A v '

OA L afufAsTuaauNIsTaNnSalAaY Wasfsaudulauazaaainunaaliun
Huilna

(2) mIdiudpansuenisnisniwuazaiadszaunisalluiu (Physical
Evidence Enhancement):@nisl,"ﬁ’ﬂfﬂEc!“n'ns Visual Merchandising 1asda1N9FwATLENAY
wiranyuazaitulitaiau wianhedeyaiUSouiisugmuant@ (Price & Spec Tags)
Aty etislumsdadulouaznmswamussonmeanieluiu (Atmospherics) 19
AIWANTZIA LRIFNINI LLa:qm%Qﬁﬁmmmu LﬁialﬁgﬂﬁﬂjﬁﬂﬁauﬂmﬂLLazLﬁu

a v . A 9 ' ) { &
szuznanlumafanaufiud (Dwell Time) Sazihldglomalunisbanisnoigedu
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YaLARAUKLAIMIUNNTANEILATIAE (U
= o A a _a A oA o &
(1) MIAnsands8siaineuasialnd: 1hasanaiuds 7Ps anansawennInt
anuadladaldsasas 48.4 (R? =.494) 39a13@nwTaduduANLANENNI1TBEAS 50 LT
antwazasn1iiTluloFoadids (e WOM), n1saa1ad uli8nTwa (Influencer
Marketing) #38ANITNANAGATIEUAN (Brand Loyalty)

A

(2) afAnsUTeufisowgdnisuduilaaluszaundnmaniedsniadhades 1ia

U
a

AANERaNULANAITaIUSUNMILAsBgauaz JausTINNddonnuadladafudninn
(3) @3LENIIIBTIQUNIN (Qualitative Research) (74 NMIFUABOLTIAN (In-
depth Interview) T30NUNTILTILTU 4 LﬁalﬁwlﬁﬁaymﬁaﬁmﬁmﬁuLLiagﬂaLLa:mm

ANANII Lwlwaa;Eu’ﬂnﬂﬁl,mmaumumavl,ajmmmfi'mvlﬁﬁmm
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